
FACEBOOK ADS
L E A D  G E N E R A T I O N  C A S E  S T U D I E S





The client never ran a Facebook campaign before and was

interested in generating leads for their local medical spa. Their

average cost per acquisition to generate a lead was $280

through traditional marketing methods.

PROBLEM
Within the first 30-days of running our highly optimized

Facebook campaign, we were able to generate them leads for

$32 from 1 campaign. We also created another campaign and

got them over 7,500 video views for their new commercial

promoting their new location.

SOLUTION

KEY METRICS

200%+ 7,500 6
savings on lead cost unique video views cents per video view



The  customer was originally running a Facebook

campaign and getting leads for over $160 per lead. This

cost per acquisition was too high for the product they

were selling.

PROBLEM
Within the first 30-days of running our highly optimized

Facebook campaign, we were able to bring down their

cost to $40 per lead. We were also able to create a

traffic objective campaign and get them clicks to their

website for 6 cents per click.

SOLUTION

KEY METRICS

75% 286% 27,824
savings on lead cost savings on traffic cost unique website visitors



READY TO WORK WITH OUR TEAM?

www.backstagedigitalagency.com

info@backstagedigitalagency.com

832-948-5930


